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Key stock metrics

A company which made losses in the previous year, 
but which has largely outperformed the STI

Mid-cap stock with moderate institutional interest, 
sufficient liquidity



What does ART do?

First Pan-Asian 
serviced residence 

REIT

Focus on rental and 
recurring income

Presence: 
Singapore, 

Indonesia, Vietnam, 
Phillippines, China

Wholly-owned 
subsidiary of the 

Ascott Group

Brands: 

Somerset (upper) 
and Citadines (mid)



The investment case for Ascott

Good exposure to high 
growth hospitality 

markets

Low correlation with 
cyclical tourism sector

Monopolistic nature of 
sponsor

Low asset leverage

Merits



Good exposure to high growth 
hospitality markets

No single geographical market contributes 
more than ¼ of total revenue

Huge exposure to the 
world’s fastest growing 
service residence market



Low correlation with tourism industry

Tourism Industry

Stable demand
(i.e. business travellers)

Cyclical demand
(i.e. tourists, luxury travellers)

ART’s positioning



Monopolistics nature of sponsor

• Backing of the Ascott Group, the world’s 
largest serviced residence provider

Ascott

• 14,000 serviced 
residence units

• 40 cities in 7 
countries

• $100 million revenue

Fraser

• 5,000 serviced 
residence units

• 25 cities in 7 
countries 

• $20 million revenue



Low asset leverage

65% equity

35% debt

Largely financed by equity and free cash flow



Low asset leverage

No debt commitments to be fulfilled in the 
short-run: frees up capital for business 

reinvestment



Financial analysis

ROE

ROA

Sales turnover

Expense/assets

Leverage

Improve

Decline

2007
5.36%

2008
6.55%

2007
3.09%

2008
3.49%

2007
1.74

2008
1.88

2007
9.17%

2008
11.40%

2007
6.08%

2008
7.91%

Breakdown of revenue and 
expense components can be 
further examined



Financials - Revenue breakdown

Average of 8 months stay, >50% on contracts

Much higher than industry average of 5 months

Much more stable than hotel industry



Financials - Revenue breakdown

Stable customer profile the key to ART’s success

Stable business 
segments



Key threats

Widening bond 
yields

•Investors 
prefer bonds 
to REITs

Tourism 
industry shocks

•Length of stay 
might be 
reduced



How much is ART worth?

• Bear case



How much is ART worth

• Base case



How much is ART worth

• Best case



DISCLAIMER

The information, statistical data and opinions contained herein are of the
author’s own, and have been obtained from sources which he/she believes to
be reliable, but it does not represent that they are accurate or complete, and
they should not be relied upon as such. All opinions expressed and data
provided herein are subject to change without notice. The securities
mentioned in this report may not be suitable for all types of investors. ALL
investments involve different degrees of risk. You should be aware of your risk
tolerance level and financial situations at all times. Read any and all
prospectuses carefully before making any investment decisions. As you know,
a recommendation, which you are free to accept or reject, is not a guarantee
for the successful performance of an investment and we are expressly
prohibited from guaranteeing accounts against losses arising from market
conditions. NTU-IIC, SMIF and its members will not be held liable in any
manner for any losses arising directly or indirectly from investment decisions
undertaken based on the information/statistical data/opinions expressed.
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